
The NFEC commends your interest in developing or expanding a financial education program.  

Use the script, email and guidance below to solicit sponsorship dollars and turnkey 

programming.  

Steps Overview 

Identify   Make Contact   Set Appointment  NFEC Finalizes and Fulfills  

Your Organization Receives a Turnkey Financial Education Package and Money. 

Step 1) Identify Potential Sponsors 

Potential Sponsors: Credit Unions, Banks, Insurance Companies / Agents, Financial Advisors, 

College Planners, Real Estate Companies / Agents, Mortgage Professionals, Colleges, Trade 

Schools, Private Schools. 

 Start by listing warm sponsor leads: companies or people with whom you have a

relationship.

 Then expand your list by locating companies or people that serve your local community.

Step 2) Contact sponsors   

We have achieved the most success by introducing the opportunity over the phone (or in person) 

and then following up with an email. A phone script and email are included below. 

Phone Script: 

Goal 1 - locate the person with whom you need to speak.   

Hello, can you please direct me to the person that handles your sponsorships? (You will often 

be directed to the marketing department, manager, or foundation.) 

Goal 2 – get permission to send email. 

Hello, my name is ________________.  Do you have just a few minutes for me to share with 

you a community financial education initiative that will serve ____ (number of people you 

seek to reach) ______?    

Great, thank you.  Our organization ______ (give a brief overview of your mission 

statement) ______.  We are adding a comprehensive financial education program to our 

existing offerings and we plan bring the National Financial Educators Council’s campaign to 

the _____ (community you serve) _______. 



We are hoping to work with an organization that believes financial literacy training is 

important and wants to connect with the people we serve. Our focus is on helping ______ 

(describe your target demographic, i.e., high school students) _____________.   

In return for your sponsorship, we will provide a variety of benefits designed to help you 

receive a measurable ROI, build community goodwill, and make a difference in the life of a 

student. Our objective is to help you accomplish your goals while you help us serve our 

audience.   

Would you like me to email you details of the program? Great, what is your email address?  

While getting their email make small talk. Try to discover their goals and whether they have 

ever sponsored an event like this.     

I will be sending that out today. Thank you for your time and interest in helping support the 

financial literacy movement.   

Step 3) Send out email and ask for follow-up call.   

Dear ___ (contact name)___, it was good talking with you today and I appreciate your 

time.     

As I mentioned on the phone, we are working with the National Financial Educators 

Council to bring a financial education campaign to this community.  We have made a 

commitment to empower ___ (community & demographic you serve, i.e. students age 

12 to 15 in the Miami school district) ____ with practical financial literacy knowledge. 

This Campaign is focused on sustainability. We work with organizations like yours to 

help them deliver a measurable ROI, garner community goodwill, and build brand 

recognition as we share personal finance lessons with the community. We’d like to do 

the same with your organization. 

I have attached a brochure that provides more details. Please consider this a high-level 

overview of our capabilities. We customize all the sponsorship packages to align with 

each organization’s current initiatives.  

Let’s set a time to chat again. My schedule looks good next_____(give them a 

few dates and times that align with the NFEC scheduler – visit 

www.FinancialEducatorCouncil.org/appointment ) to see available 

appointments_____.  Let me know what works best for you, and I am happy to 

schedule a follow-up conference call.   

Thank you, ___(your name)____ 

**Before scheduling an appointment with the NFEC, the sponsor must have reviewed the 

brochure and approved the date and time of the conference call. Do not schedule calls unless 

the sponsor has agreed to the meeting date and time.  

http://www.financialeducatorcouncil.org/appointment


Step 4) Follow-up.  

Give them about 10 days to email you back.  If they do not, follow up with a call or email. 

Step 5) NFEC 

The NFEC completes the work with the sponsor from this point forward, and will provide you with 

updates. Upon successful sponsorship the NFEC will send you information about the financial 

education program you will receive through the sponsorship along with a check.   

For Financial EduNation Campaign sponsorship packages of contacts you provide to the NFEC, 

you will receive a check for $500.  To qualify, you must have arranged a phone call with the NFEC 

and a potential sponsor that has not contacted or had prior interactions with the NFEC.  The 

potential sponsor must purchase a sponsorship program offered by the NFEC. If they choose to 

sponsor another NFEC program, you will receive 15% of the sponsorship funds plus the material 

they sponsored.  

We wish you success in finding funding sources for your financial education program! 

*Read the complete terms & conditions by visiting www.FinancialEducatorsCouncil.org

No Earnings Projections, Promises or Representations. You recognize and agree that we 

have made no implications, warranties, promises, suggestions, projections, representations 

or guarantees whatsoever to you about future prospects or earnings, or that you will earn any 

money, with respect to your use of this sponsorship outreach form, and that we have not 

authorized any such projection, promise, or representation by others. 

Any funding, earnings or income statements, or any earnings or income examples, are only 

estimates of what we think you could earn. There is no assurance you will do as well as 

stated in any examples. If you rely upon any figures provided, you must accept the entire 

risk of not doing as well as the information provided. This applies whether the earnings or 

income examples are monetary in nature or pertain to advertising credits which may be 

earned (whether such credits are convertible to cash or not). 

There is no assurance that any prior successes or past results as to earnings or income 

(whether monetary or advertising credits, whether convertible to cash or not) will apply, nor 

can any prior successes be used, as an indication of your future success or results from any 

of the information, content, or strategies. Any and all claims or representations as to income 

or earnings (whether monetary or advertising credits, whether convertible to cash or not) are 

not to be considered as "average earnings".  

http://www.financialeducatorscouncil.org/



